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With 178 programs to choose from,
NRA offers a veritable shopping
mall of activities that almost any

club may conduct.

While space won’t allow us to describe all of
them, some of the major programs that
might be ideal for your club are outlined
below.

Activities ranging from marksmanship
training and competitive shooting to acci-
dent prevention and crime avoidance are all
offered by NRA. For more information on
any of the programs, call the number listed
in the appropriate paragraph or visit
www.nrahq.org.

YOUTH PROGRAMS
No one offers a more diverse slate of gun
safety, marksmanship, hunting and compet-
itive shooting programs for youths than
NRA. Among the most popular with clubs
are: the Marksmanship Qualification
Program, Shooting Sports Camps, and the
International Youth Hunter Education
Challenge program. Brief descriptions of
each follow:

Marksmanship
Qualification

Primarily a youth pro-
gram, Marksmanship
Qualification is actually
open to adults as well. The
program is honor-based,
self-paced and can be
administered at local levels
by a parent, club leader or
individual participant. The

idea of the program is sim-
ple: shooting a certain score
(in a wide variety of disci-

plines) qualifies one for a certain ranking,
and for attractive awards associated with
that rank. Colorful patches, medals, certifi-
cates and rock-
ers display the
level you’ve
reached.

The program
starts with the
Pro-Marksman
level, requiring
scores feasible
for an entry-
level shooter,
and progresses
through
Marksman,
Marksman 1st
class, Sharpshooter and Expert, until you
reach the pinnacle of the program, the
nationally recognized Distinguished Expert.
At that level, your competence will roughly
equal the classification of Sharpshooter in

Shop the NRA Mal l  of  Programs

Kids growing up in the greater Detroit,
Michigan area have many heroes and
individuals to look up to. There is

Joey Harrington from the Lions, Richard
Hamilton from the Pistons, and a host of
other sports superstars. Another individual
that kids look up to in the
Detroit area who is making a
direct and positive impact on
their lives is practically
unknown. His name is Gary
Williams. For over 20 years,
Williams has been an influ-
ence on the youngsters of
Detroit by teaching hunter
education courses to urban
youths.

Williams, 50, has been an avid
outdoorsman nearly all his
life. He was introduced to hunt-
ing at an early age by his father and
accompanied him on many family
hunts. He has made sure that he and his
wife of 23 years, Linda, have passed it on to
their son, Geoffrey, a senior at Eastern
Michigan University. This is something that

Detroit Man Teaches Kids The Values
of Safe Hunting and Family
BY RANDALL F. MULL
NRA COMMUNICATIONS ASSISTANT

Williams tries to stress when he holds his
classes––family unity. “It is absolutely tear
jerking to see these families come together
during class and while hunting in the field,”
said Williams.

Before taking his current position as natu-
ral resources outreach programs coordina-
tor for Michigan State University Extension

in 1999, Williams
attended Wayne
State University in
Detroit and was
director of human
resources for the
largest chemical
dependency rehabili-
tation program in
Michigan.

Introduced to tour-
nament fishing by a

friend, Williams used
this avenue as an out-

reach to children and started the Palmer
Park Kids Fishing Derby, held every
spring. After seeing the success of this pro-
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NRA has shooting
programs for
today’s youth in
almost every dis-
cipline imaginable.

Gary Williams has been teaching hunter ed
courses to urban youths for the past 20 years.

NRA’s Marksmanship
Qualification Program is an
easy way to youth involved in
the sport.
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gram, Williams decided to apply it to his
hunter education courses.

After joining the Michigan State University
Extension, Williams decided to take his
hunter education course one step further.
Not only would the kids get in-class
instruction, but in-field experience as well.
Accompanied by their parents, the kids are
invited for a day out at the skeet range and
hunting pheasants. With funding in limited
supply from the state, Williams relies on
the donations of generous sponsors, such as
Remington, Ruffed Grouse Society, the
Michigan Game Birds Owners Association,
and others to provide equipment and
resources to the families when they go on
their hunts. Hunting clubs in the Detroit
area, such as Hunter’s Creek Club in
Metamora and the Ring Neck Ranch in
Hanover, also provide their land and guides
to help further the education of these young
hunters.

During Williams’ course, the kids and their
parents are given a class that is part class-
room and part “hands-on.” “The old days of
lecture and listen are passé. We are living
in a world of media blitz right now,” said
Williams. He uses many different vehicles
to reach the students in the class. These
range from videos and demonstrations to
discussions. The most important rules that
Williams teaches are NRA’s own three rules
of gun safety: Always keep the gun pointed

in a safe direction, always keep your finger
off the trigger until ready to shoot, and
always keep the gun unloaded until ready
to shoot. In addition, he also highly stress-
es another NRA rule, which is always know
your target and what is beyond.

Where most hunter education classes end
with instruction in the classroom, Williams’
class is only beginning. The students are
taken to a skeet range and taught how to
develop shooting skills and safety tech-
niques in what Williams calls “Safety 101.”

After some time on the range, the students
then move into the field to hunt for pheas-
ants. Here, they get to experience first-hand
the thrill of hunting. The kids are ecstatic
when they are able to take their first bird,
often after the youngster has shot a firearm
for the first time only hours before. After
the kids and their parents retire from the
field, they are taught how to clean their
birds. Williams usually teaches three or
four classes a year, with an average of
between 80 and 90 kids taught in
all. Although this may not seem like a large
figure to some, that is almost 100 new safe
and educated hunters that enter the woods
each year. This is a fact that Williams does
not overlook. “When many people think of
kids and firearms, it is like oil and water. I
want to change that,” said Williams. “The
world of shooting and hunting opens up
many opportunities for these youngsters.”

Williams, who is also an NRA-certified
firearm instructor, would also like to see
more rifle programs at universities and

high schools across the country.
“Unfortunately, all the money and scholar-
ships go to the big sports, like football and
basketball. I’d love to see more shooting
programs open up. It is a sport that anyone
can participate in, which gives it that uni-
versal appeal that other sports don’t have,”
said Williams. (To find out more about colle-
giate shooting programs offered by the NRA
go to:
http://www.nrahq.org/compete/coldir.asp, or
call (703) 267-1469.)

Regional Director for Michigan State
University Southeast Region, Henry Allen,
had this to say about Williams: “Gary is
indeed a unique individual. His love and
passion for the out-of-doors brought him to
the attention of Michigan State University
Extension. In our work with Detroit-area
youth, we saw the need and opportunity to
expose inner-city youth to Michigan’s natu-
ral resources. Living in the city should not
limit your access to experiencing our great
state. Gary has made it possible for the
youth in Detroit to explore nature through
educational programs involving hunting,
fishing, and the Great Lakes.”

One of Williams’ goals is to change some of
the disturbing trends he sees in hunting
today. “We are losing too much to urban
sprawl. There just aren’t hunting opportu-
nities like there used to be. Children hold
the future in their hands. If we don’t pass
on traditions, such as hunting, fishing, and
shooting, we are shortchanging our babies,”
said Williams.

“Family Values,” continued from 
page 1
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formal competition. A colorful program
booklet (free to NRA members) explains all
the details; call (703) 267-1505 for your
copy. Or you can log onto
www.nrahq.org/youth and click on the
Marksmanship Qualification link for the
same information.

Another indispensable publication for adult
leaders who work with young people is
Developing Your Youth Shooting Sports
Program.

This is a 58-page guide to organizing, publi-
cizing, and conducting a variety of youth-
oriented firearm and outdoor programs.

It also provides an extensive listing of man-
ufacturers and resources available to sup-
port a youth shooting sports program. Call
the same number above to get your free
copy.

NRA SHOOTING SPORTS CAMPS
The great thing about the NRA Shooting
Sports Camps program is that you can tai-
lor the camp to fit the needs of your club,
your community, and the extent of your
resources. Camps are organized into a num-
ber of different themes. Choose from:

Safety & Firearm Education Camp––
Participants learn to safely handle and
shoot a variety of firearms.

Basic Camp–– Participants complete an
NRA Basic Course of Instruction (Basic
Rifle, Basic Shotgun, etc.) with plenty of
range time to apply lessons learned, receive
personal attention, and develop confidence.

Hunters Camp–– Participants learn hunt-
ing tactics and techniques, outdoor skills,
and develop archery, shotgun and .22 rifle
shooting skills that lead to successful

hunts.

Competition
Camp–– Participants
learn the rules, prop-
er selection and use
of equipment, goal
setting, and the
shooting techniques
that give competitors

an edge in matches.

Youth SportsFest
Camp–– Each

SportsFest is a specialized program based
on the resources, volunteer expertise and
facilities at the club’s disposal. SportsFests
can include a variety of shooting events as
well as other activities such as fishing,
canoeing, orienteering, etc.

Special Interest Camp–– NRA can assist
any club that wants to run a camp focusing
on a special interest or specialized segment
of the population.

NRA/ATA Youth Trapshooting Camp––
NRA and the Amateur Trapshooting
Association have teamed up to teach kids
the ins and outs of shotgunning and specifi-
cally how to shoot trap.

For more information, or to obtain a camp
planning guide that takes all the guesswork
out of sponsoring a camp, call (703) 267-

1591.The planning guide even includes the
forms you need to apply for a Friends of
NRA grant that, if awarded, will help
defray the costs of the event. Also check
out: www.nrahq.org/youth.

INTERNATIONAL YOUTH
HUNTER EDUCATION 
CHALLENGE (YHEC)

This program is
designed to help
young hunters
build upon the
safety lessons
and hunting
skills they learn
in basic hunter
education cours-
es, which partici-
pants must suc-
cessfully com-
plete before tak-
ing part in a
YHEC. YHEC
events are con-
ducted at local,
state, regional,
provincial and
international lev-
els. They may be
sponsored by
interested indi-

viduals, sportsmen’s clubs, or groups such
as 4-H, or the Boy Scouts. More than one
million youngsters have participated in
YHEC since the program’s inception in
1985.

YHEC culminates in an annual
International event, which will be held this
year at the NRA Whittington Center near
Raton, N.M., beginning July 27. Typically
drawing about 300 young hunters, plus
family members, coaches and spectators,
this event tests participants in eight areas
of hunting skill: .22 rifle, shotgun, archery,
muzzleloading, orienteering, wildlife identi-
fication, hunter safety trail and a written
hunter responsibility exam. All shooting
events are designed to resemble actual
hunting situations. In the rifle event, for
instance, life-size game targets are used
instead of bullseye targets.

While there are eight activities in the annu-
al international event, regional, state and
provincial programs are only required to
include one shooting event and one respon-
sibility event to meet eligibility require-
ments at the International.

Nationwide declines in hunting accidents
bear out the importance of hunter educa-
tion, and NRA-affiliated clubs may look at
YHEC as an opportunity to mentor a gener-
ation of better-trained, more responsible
and more skillful hunters. NRA’s Hunter
Services Department has a complete pack-
age of information available for anyone
interested in conducting a YHEC, and many
states have volunteer YHEC coordinators
as well. Call (703) 267-1500, or log onto
www.nrahq.org/hunting/youthed.asp.

BASIC FIREARM TRAINING
Marksmanship training and firearm safety
have been priority missions of NRA since
its founding in 1871.

Today, 800,000 civilians a year take NRA

Basic Firearm Training Courses, which are
taught by 43,000 NRA Certified Instructors.
With the shooting experience that exists in
most NRA clubs, becoming an NRA
Certified Instructor is a natural step, one
that allows shooting and safety knowledge
to be passed on to the community.

Several criteria must be met to become
NRA-certified, including demonstration of a
solid background in firearm safety and
shooting, and successful completion of an
NRA Instructor Training Course and exam.
Certifications may be earned in a number
of courses, such as: Basic Rifle, Basic Pistol,
Basic Shotgun, Personal Protection, Home
Firearm Safety, and others. (Sales of the
Personal Protection handbook, which is
available both as part of the course and
separately, went
over 100,000 last
year, higher than
any single train-
ing publication in
NRA’s history.
Entitled NRA
Guide to the
Basics of
Personal
Protection in the
Home, the book
may be ordered
online by visiting
www.nrahq.org
and clicking on
“Visit the NRA
Online Store.”)

Instructor train-
ing courses are
taught by NRA
Training
Counselors. To
locate a training
counselor who will train and certify club
members to teach NRA basic courses, call
(703) 267-1430.

Certified instructors are qualified to teach
an NRA Basic Firearm Training Course,
which focuses on gun safety and marks-
manship fundamentals. For those interest-
ed in working with shooters in formal com-
petition, a separate training course is avail-
able to become a certificated coach. To learn
about this process, call (703) 267-1589 or e-
mail the National Coach Trainer at
hmoody@nrahq.org.

SAFETY
Personal Safety

Citizens concerned about the security of
their homes and families can benefit great-
ly from the Refuse To Be A Victim® pro-
gram. Refuse To Be A Victim® is a crime
avoidance program for men and women.
During seminars, certified instructors pres-
ent a variety of strategies anyone can incor-
porate into their daily lives that will help
prevent criminal confrontations. While
geared primarily to adults, it is useful to
people of all age groups and backgrounds.

Seminar participants learn about criminal
thinking and common-sense tips about
maximizing personal, home, automobile,
telephone, travel and Internet security.

“NRA Programs,” continued from
page 1

Well over 1 million youths
have participated in NRA’s
YHEC since its birth in 1985.
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NRA teaches nearly 1 million
civilians how to safely enjoy
the shooting sports each and
every year in America.

See “NRA Programs” on page 4

NRA Shooting Sports
Camps are easily tai-
lored to fit your club’s
needs.
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Marksmanship training is not part of the
seminar.

In addition to the core curriculum, instruc-
tors can
present
special
modules
for groups
focused on:
youth
(pre-school
through
college),
the work-
place or
senior citi-
zens/per-
sons with
physical

disabilities. A club’s role in Refuse To Be A
Victim® might be to make its facilities avail-
able for seminars, or club members may
want to teach the program. Those interest-
ed in becoming Refuse To Be A Victim® cer-
tified instructors will need to successfully
complete an Instructor Development
Workshop, usually a two-day process cost-
ing $95.

For more information about attending a
seminar or becoming an instructor, call
(800) 861-1166, e-mail refuse@nrahq.org or
visit www.nrahq.org/rtbav.

Child Safety

NRA’s Eddie Eagle GunSafe® Program is
probably the nation’s most well-respected
gun accident prevention program for chil-
dren. It has been honored and/or endorsed
by groups such as the National Safety

Council and the National
Sheriffs’ Association.

Launched in 1988, Eddie
Eagle teaches children in

pre-K through the sixth
grades that: If you see
a gun: STOP! Don’t
Touch. Leave The

Area. Tell An Adult.

Eddie Eagle is gener-
ally a school class-
room-based program,

taught by schoolteach-
ers and law enforcement

community safety officers. But virtually any
private citizen who can gather a group of
children can present the program. Self-
explanatory instructors’ guides make teach-
ing easy, and colorful workbooks, a video,
and other materials make the program a
delight for kids.

To learn more about teaching Eddie Eagle
or getting it included in a local school, call
(800) 231-0752. (Note: since Eddie Eagle
teaches this young audience not to touch
guns, the program should not actually be
taught on the premises of a shooting club.)

WOMEN’S PROGRAMS
Launched in 1999, NRA’s Women On
TargetTM program offers three types of
events for women participants only.

These events make it simpler than ever for

women to enter or advance in hunting and
the shooting sports.

Women-only hunting excursions, charity
shooting events, and instructional shooting
clinics allow beginners to have a safe and
enjoyable first-time experience with
firearms. Women who already have a hunt-
ing or shooting background will find
unprecedented camaraderie and a chance to
mentor
other
women
with the
same
inter-
ests.

NRA
clubs, of
course,
are crit-
ical to
the deliv-
ery of
women’s
programs, especially the instructional
shooting clinics. The program’s Event Guide
offers a wealth of information on conduct-
ing Women On TargetTM instructional shoot-
ing clinics. For more information or a sched-
ule of 2003 Women On TargetTM events, call
(800) 861-1166, or log onto
www.nrahq.org/women.

COMPETITIONS
The NRA’s Competitive Shooting Division
sanctions about 10,000 shooting matches a
year. If your club has for some reason not
been running matches, consider just some
of the possible benefits – increased revenue,
potential new members, community inter-
est, even media attention. Underlying it all,
of course, is that every match your club
runs is another step toward the continued
growth of the sport.

As for the types of matches you can offer,
“We have BB gun to 1,000-yard high power
and everything in between,” said Gil
Gilchrist, Director of the Competitive
Shooting Division. Two good sources of
information are the recently revised
Tournament Operations Guide and the NRA
Guide to Competitive Shooting Programs.
With particular interest to juniors, the NRA

intro-
duced an
event
that can
be used
as a
major
stepping-
stone to
other
shooting
pro-
grams.
Formally
known as
the the
NRA
National
Junior
Air Gun

Team Championship & Training Summit,
the event brings together the best junior air
gun shooters a state association or national
junior shooting organization has to offer.

During Refuse To Be A Victim® seminars,
certified instructors present a variety of
strategies anyone can incorporate into
their daily lives.

NRA sanctions about 10,000 shooting
matches per year. Nearly 4,000 shooters
attend the National Rifle & Pistol
Matches, held at Camp Perry, Ohio,
each year.
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These teams enjoy two days of competition
and at the same time, attend training class-
es on subjects related to shooter develop-
ment and shooting programs. The event is
held in the summer and rotates around the
United States. For additional information,
contact J. Venskoske at (703) 267-1477 or e-
mail him at jvenskoske@nrahq.org.

Call (703) 267-1450 to acquire these, or for
any other information on conducting match-
es. To reach the Competitions section of the
NRA Web site, go to: www.nrahq.org/com-
pete/index.asp.

FUND RAISING
NRA Foundation grants are a significant
source of funds for projects and programs
that help foster the shooting sports. The
NRA Foundation exists to support a wide
range of firearm-related public interest
activities.

The foundation aids efforts to promote
firearm and hunting safety, conservation,
and marksmanship development, and to
educate the general public about firearms
in their historic, technological, and artistic
context.

Funds granted by The NRA Foundation
may benefit children, youth groups, women,
individuals with physical disabilities, law
enforcement officers, and hunters.

The NRA Field Representative for each
state is the primary contact for grant infor-
mation, or you can go to www.nrafounda-
tion.org/foundation and click on “Grants.”

A great deal of the monies for NRA
Foundation grants is raised through a
nationwide network of volunteer commit-
tees known as Friends of NRA (FNRA).
With the guidance of NRA Field
Representatives in their area, community-
minded individuals and clubs hold fund-
raising dinners.

Funds raised from the sale of tickets, plus
auctions and raffles that are part of the fes-
tivities, go into a larger fund managed by
each state in which FNRA dinners are held.

Half of the money goes to The NRA
Foundation for national grants, and half
goes back to the state for use locally. In
2002 alone, there were 770 FNRA dinners
held nationwide that raised more than $10
million for the benefit of the shooting
sports.

NRA-affiliated clubs are core groups that
hold Friends of NRA dinners. The dinners
are fine social affairs and the merchandise
package offered up for auction is spectacu-
lar.

Outstanding firearms, wildlife art, sporting
gear of all kinds, and other items make
these dinners a sportsman’s dream. But the
real value of the dinners, of course, is that
they are a critical source of funding for
shooting education programs.

For information on holding a Friends of
NRA dinner, contact your NRA Field
Representative. If you’re not sure who that
is, go to www.nrahq.org and click on “Field
Representatives.”

Over 3,400 women last year participated
in a Women On TargetTM instructional
shooting event last year.

“NRA Programs,” continued from
page 3
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FAIRFAX, VA–“He was an ace fighter
pilot, a state governor, a war hero, a TV
star, a sports commissioner, a Christian
leader and a man beloved by all. And, he
was our president," NRA Executive Vice
President Wayne LaPierre said recently in
memory of General Joe Foss who died
January 1st. He was 87.

“General Foss was a true patriot, in every
sense of the word,” continued LaPierre.
“He will forever be remembered as someone
who epitomized courage, fidelity and honor.
His loss is shared by freedom loving people
throughout our nation. I will miss my
friend.”

“The passing of Joe Foss is a great loss for
our nation and all Americans who were
enriched by his love of country, integrity,
duty and ever-cheerful inspiration. Patrick
Henry once said that honor is a gift a man
must bestow upon himself. I have known no
man of more honor than Joe Foss. I will

WWII Flying Ace Defined Patriotism
for Generations

miss his smile, his laughter and his friend-
ship,” said legendary actor and NRA
President Charlton Heston.

General Foss’ life was one of meritorious
distinction. A few of his achievements were:

• Medal of Honor recipient
• Distinguished Flying Cross recipient
• Founder, South Dakota Air National

Guard
• Governor, South Dakota, 1954-1958
• Representative, South Dakota 

Legislature, 1948-1953
• Commissioner, American Football 

League, 1959-1966
• Husband, Father and Grandfather

“General Foss defined heroism for service-
men since World War II. For generations, he
made American patriotism something to be
proud of. He fought for what he believed in,
and those causes are better for it,” LaPierre
concluded.

The prayers and blessings of the entire
National Rifle Association family are with
the Foss family during this most difficult
time.

Eddie Eagle® Promotes Gun Safety
Law Enforcement Agencies
that Purchased an Eddie Eagle®

Costume in 2002
Alaska State Troopers – Juneau, AK
Mohave County Sheriff’s Department –
Lake Havasu City, AZ
Larimer County Sheriff’s Department –
Fort Collins, CO
Warren County Sheriff’s Department –
Bowling Green, KY
Alcona County Sheriff’s Department –
Harrisville, MI
Alger County Sheriff’s Department –
Munising, MI
Eaton County Sheriff’s Department –
Charlotte, MI
Elko County Sheriff’s Department –
Elko, NV
Elmira Heights Police Department –
Elmira Heights, NY
Cabarrus County Sheriff’s Department
– Concord, NC 
Union County Sheriff’s Department –
Monroe, NC
Holmes County Sheriff’s Department –
Holmesville, OH
Pierce Township Police Department –
Cincinnati, OH
Carter County Sheriff’s Department –
Ardmore, OK
Township of Spring Police Department
– Reading, PA
City of Myrtle Beach Police
Department – Myrtle Beach, SC
Codington County Sheriff’s
Department – Watertown, SD
Knox County Sheriff’s Office –
Knoxville, TN

Rio Grande City Police Department –
Rio Grande City, TX
Vidor Police Department – Vidor, TX
Caledonia Police Department –
Caledonia, WI

Add excitement to your assemblies with a
safety mascot appearance. The use of the
Eddie Eagle costume provides an entertain-
ing way to enhance the program.

The Eddie Eagle mascot costume is avail-
able for purchase by law enforcement agen-
cies only. The costume cost is $2,650.

You can help promote The Eddie Eagle
GunSafe® Program by raising funds to pur-
chase a costume for your local law enforce-
ment agency.

For costume or program inquiries, call the
NRA Eddie Eagle GunSafe® Program at
(800) 231-0752 or visit us on the Web at
www.nrahq.org/safety/eddie.

Medal of Honor recipient and past
NRA president, Joe Foss.

The Eddie Eagle GunSafe® Program is a
gun accident prevention program that
teaches children what to do if they find a
gun in an unsupervised situation. Eddie
Eagle, the program’s mascot, teaches chil-
dren in Pre-K through sixth grade that if
they see a gun to: STOP! Don’t Touch.
Leave the Area. Tell an Adult.

Teaching the Eddie Eagle Program is fun
and rewarding and could very well save a
life. Eddie Eagle’s life-saving message
empowers children with the knowledge they
need to avoid firearm related accidents.

The program can be taught at your local
elementary school, church group, or civic
organization.
Curriculum mate-
rials include: age-
appropriate stu-
dent workbooks,
instructor’s guides,
animated video,
brochures, class-
room poster, and
student reward
stickers. Our self-
explanatory
instructor’s guides
offer step-by-step
instruction to
allow anyone to
teach the program.

To learn more about the program and how
your association or club can help, please
call (800) 231-0752 or visit us on the Web at
www.nrahq.org/safety/eddie.

Take part in spreading Eddie’s life-saving
message. Help keep more children safe.
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NRA Western Region Field Representatives

J.P. Nelson
Western Regional Director
480-357-4057

Western Region State Association Directory

Area 27 Area 28

Area 29 Area 30 Area 31 Area 32 Area 33 Area 34

Area 35 Area 36 Area 37 Area 38 Area 40 Area 41

Robert B. Goode
NM, W. TX
505-687-2557

Joe Crismore
MT
406-293-2498

Wil Lederer
WY, W. SD
307-634-3531

David Lee
CO
970-867-1916

Dean Hall
AZ
480-664-9222

Rex Thomas
UT,E. NV, S. ID
801-829-6260

Tom Ulik
E. WA, N. ID

Kelly Umenhofer
OR
541-726-9009

Dave Bundeson
N. CA, NW NV
707-748-7900

Jack Herman
L. CA
909-677-4131

Vacant
Cen. CA, HI

Edward K. Grasser
AK
907-745-6166

Jeff Daily
W. WA
425-204-0177

Richard G. Cabral
S. CA, S. NV
562-699-4883

Alaska Outdoor Council, Inc.
•Mr. Carl Rosier, President

8298 Garnet Street
Juneau, Alaska 99801
907-789-9117 home
907-789-3610 fax
carlpet@aol.com
www.alaskaoutdoorcouncil.org

•Mr. Jesse VanderZanden, Exec. Dir.
P.O. Box 73902
Fairbanks, Alaska 99707
907-455-4262 office/fax

Arizona State Rifle & Pistol Assn.
•Mr. Terry Allison, President

8455 E. Mulberry Street
Scottsdale, Arizona 85251
480-947-6682 home
480-946-1971 work
480-946-9184 fax
forgun@aol.com
www.asrpa.com

•Ms. Margaret Conlin, Treasurer
PO Box 40962
Mesa, Arizona 85274
480-838-6064 home/fax

California Rifle & Pistol Assn., Inc.
•Mr. Clarence H. Williams, President

271 East Imperial Highway, Suite 620
Fullerton, California 92835
714-992-2772 office
www.crpa.org

•Mr. James H. Erdman, Executive Director
271 East Imperial Highway, Suite 620
Fullerton, California 92835
714-992-2772 office
714-992-2996 fax

Colorado State Shooting Association
•Mr. Tony Fabian, President

3782-CS Genoa Circle
Aurora, Colorado 80013
303-766-8502 home
720-283-1376 office
president@cssa.org
www.cssa.org

•Ms. Aimee Rathburn, Executive Director
609 W. Littleton Blvd. #206
Littleton, Colorado 80120
720-283-1376 office
720-283-1333 fax
office@cssa.org

See any out-of-date information? Call
(800) NRA-CLUBS to make sure we
stay up-to-date and keep our readers
informed.

Vacant

Hawaii Rifle Association
•Mr. Richard J. Keogh, President

431 Nahua St. # 203
Honolulu, Hawaii 96815
808-923-2283

•Mr. Albert C. Mongeon, Secretary
46-109 Konohiki St.
Kaneohe, Hawaii 96744
808-497-7470 home
mongeona001@hawaii.rr.com

Idaho State Rifle & Pistol Association
•Mr. Lindle D. Offenbacker, President

340 McKinley St.
American Falls, Idaho 83211
208-226-7838 home
208-226-1042 fax
loffenba@dcdi.net
www.isrpa.com

Nevada State Rifle & Pistol Assn., Inc.
•Mr. Robert E. Smith, President

PO Box 7512
Reno, Nevada 89510
775-329-2767 office
smitty@intercomm.com
www.nsrpa.org

•Mr. Art Dixon, Secretary/Treasurer
PO Box 7512
Reno, Nevada 89510
775-329-2767 office/fax
artdixon@nsrpa.org

New Mexico Shooting Sports Assn., Inc.
•Charles Weisleder, President

5147 Don Mariano Rd. SW
Albuquerque, New Mexico 87105
505-877-6128 home
gunweis@aol.com

•Mr. John Farmer, Rec. Sec.
PO Box 30850
Albuquerque, NM 87190
505- 881-0600 office
505-872-5356 fax
gparner@msn.com

Oregon State Shooting Association
•Ms. Angela Lyons, President

PO Box 66481
Portland, Oregon 97290
503-939-3353 home
ossa_Pres@hotmail.com
www.ossa.org

•Mr. Dick Graff, Secretary
PO Box 265
Hillsboro, Oregon 97123
503-310-7348 home
r.graff@attbi.com

Utah State Rifle & Pistol Association
•Mr. Elwood P. Powell, President

5926 S. Fashion Point Dr. # 200
Ogden, Utah 84403
801-595-1701 office
801-476-8274 home
801-622-2200 fax
1dpowell@sisna.com
www.usrpa.org

•Mr. Willis K. Smith, Secretary
1349 W. 2600 N.
Clinton, Utah 84015
801-825-6631 home

Washington State Shooting Assn., Inc.
•Mr. Dennis Wilcox, President

12705 154th St. East
Puyallup, Washington 98374
253-841-9309
president@wsrpa.org
www.wsrpa.org

•Mr. Russ Harman, Secretary
800 Solar Lane
Yakima, Washington
509-453-8434 home
509-457-4093 work
seretary@wsrpa.org

Wyoming State Shooting Assn., Inc.
•Mr. Mark Spungin, President

PO Box 94
Guernsey, Wyoming 82214
307-836-2188 home
wssa@wyoming.com

•Mr. Roger Sebesta, Secretary/Treasurer
625 Sweetwater Street
Lander, Wyoming 82520
307-335-9323
rjsebesta@yahoo.com



Oklahoma Rifle Association
•Mr. James Cox, President

919 Dorchester Dr.
Mustang, Oklahoma 73064
405-376-0718 home
okrifle@signaol.com
www.okrifle.org

• Mr. Charles Smith, Executive Director
PO Box 850927
Yukon, Oklahoma 73085
405-324-2450 home
405-324-8498 office
405-324-2450 fax
okgun@prodigy.net

Texas State Rifle Association
•Mr. S.T. “Buddy” Chapman, President

1131 Rockingham Lane, #130
Richardson, Texas 75080
903-447-2546 home
www.tsra.com

• Mr. James Dark, Executive Officer
1131 Rockingham Lane, #130
Richardson, Texas 75080
972-889-8772 office
972-889-1515 fax
tsra@tsra.com

Nebraska Shooting Sports Association
•Mr. Ronald L. Grapes, President

PO Box 1233
Kearney, Nebraska 68848
308-327-7902 home
grapesltd@aol.com
www.nebssa.org

•Mr. Terry Copple, Secretary
10285 N. Aspen Avenue
Hastings, Nebraska 68901
402-744-2049 home
tc68901@yahoo.com

South Dakota Shooting Sports Assn.
•Mr. Bruce Plate, President

46502 316th Street
Vermillion, South Dakota 57069
605-624-8418 home
605-677-7070 work
shooterplate@hotmail.com

• Mr. Thomas L. Raines, Secretary/Treasurer
47111 219th Street
Brookings, South Dakota 57006
605-693-4086 home
605-696-2224 work
605-696-2332 fax
traines@itctel.com.com

Wisconsin Rifle & Pistol Association
•Mr. Bill King, President

PO Box 922
Wisconsin Rapids, Wisconsin 54495
715-423-7454 home
bkwrpa@charter.net
www.wrpa.com

•Ms. Anne Wallis, Secretary
5640 S. Aberdeen Drive
New Berlin, Wisconsin 53146
262-679-9136 home
awallis@acmemachell.com
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NRA Central Region Field Representatives

Dennis Eggers
Central Region Director
270-522-0909

Central Region State
Association Directory

Area 13 Area 14 Area 15

Area 16 Area 17 Area 18 Area 19 Area 20 Area 21

Area 23 Area 24 Area 25 Area 26 Area 39

Don Chilcote
MI
517-631-8555

John Crone
IN
317-241-1435

Rod Lowell
KY
931-920-4500

Dick Kingsafer
S. MS, LA
601-296-1047

Don Bassett
WI
715-536-1555

Mike Huber
IL
815-635-3321

Greg Pearre
MO
573-761-5466

Darren DeLong
OK
405-692-8672

Joe Lorsung
ND, N. MN
218-375-2126

Tim Bacon
IA, S. MN, E. SD
515-332-1285

KS, NE
270-522-0909

Bill Rawson
N. TX
903-852-6807

Gayle Carter-Cook
S. TX
270-522-0909

Kevin Greb
AR, N. MS
479-635-0722

Arkansas Rifle & Pistol Association
•Mr. John Wallis, President

PO Box 1225
Little Rock, Arkansas 72203
501-407-2707 office
www.arpa-online.org

•Mr. Rome Helton, Secretary/Treasurer
PO Box 1225
Little Rock, Arkansas 72203
501-407-2707 office

Illinois State Rifle Association Inc.
•Richard Pearson, President

PO Box 637
Chatsworth, Illinois 60921
815-635- 3198 office
815-635-3723 fax
www.isra.org

•Dr. Daniel L. Beck, Secretary
PO Box 637
Chatsworth, Illinois 60921
815-635- 3198 office
isradoc@home.com

Indiana Rifle & Pistol Association, Inc.
•Mr. Jerry Wehner, President

PO Box 23
Valpariso, Indiana 46383
219-462-0138 home
www.isrpa.org

•Mr. John Crone, Membership Chairman
PO Box 24299
Indianapolis, Indiana 46224
317-241-1435 work
317-241-1258 fax

Iowa State Rifle & Pistol Association
•Mr. David Eiders, President

713 Second Avenue
Evansdale, Iowa 50707
319-235-7661 home
DBEILD@prodigy.net
www.geocities.com/Colosseum/7616
isrpa@juno.com

•Dr. William Means, Secretary/Treasurer
PO Box 3184
Evansdale, Iowa 50707
262-697-1672 home
319-233-1587 office
w-means@zbths.org

Kansas State Rifle Association
• Mr. Roy Jackson, President

14 Sunnydell Terr.
S. Hutchinson, Kansas 67505
620-662-3685 home
stonewall@toast.net

•Ms. Diane Higby, Secretary
RR 2 Box 16
Lebanon, Kansas 66952
785-877-2750 work
785-877-5582 fax
highbygunshop@hotmail.com

League of Kentucky Sportsman, Inc.
•Mr. Rowland Beers, President

774 Sherwood Dr.
Lexington, Kentucky 40502
859-278-8539 home

•Mr. Tom Laswell, NRA Repres.
PO Box 8527
Lexington, Kentucky 40533
859-781-9477 home
tom.laswell@fuse.com

Area 43

Richard Robinson
TN
615-789-9144

No photo
available Vacant

Louisiania Shooting Association
•Mr. John Texada, President

911 Inzerery Drive
Lakes Charles, Louisiana 70605
337-477-5277 home
webmaster@lsa1.org
www.lsa1.org

•Mr. Walter Denton, Secretary
821 McCall Street
Lake Charles, Louisiana 70605
337-477-9386 home
denton@laol.net

Michigan Rifle & Pistol Association
•Mr. L. Leo, President

38559 Windsome
Northville, Michigan 48167
248-344-1124 home
leebula@comcast.net
www.michrpa.com

• Mr. Charles F. Hayes, Jr., Sec.
P.O. Box 71
Marshall, Michigan 49068
269-781-4457 home
269-781-6966 fax
cfhayes@voyager.net

Minnesota Rifle & Revolver Assn., Inc.
•Mr. Clifford Secord, President

5648 400 St.
N. Branch, Minnesota 55056
651-561-0635 home
www.mrra.org

•Mr. Andy Lindberg, Secretary
3113 16th Avenue South
Minneapolis, Minnesota 55407
612-728-0094 home
alingberg@visi.com

Missouri Sport Shooting Association
•Mr. David Giarratano, President

4904 Sharon Drive
Jefferson City, Missouri 65109
573-636-4488 home
dgshooter@aol.com
www.safewithguns.org/mssa

• Mr. Harold Miederhoff, Secretary
PO Box 10170
Columbia, Missouri 65025
573-442-7235 home
haroldm@tranquility.net

North Dakota Shooting Sports Assn.
• Mr. Tom Thompson, President

2708 Stevens St.
Bismark, North Dakota 58501
701-255-4601 home
tnt@bt.gate.com
www.ndssa.org

• Mr. Ed Jensen, Sec./Treas.
PO Box 9242
Fargo, North Dakota 58106
701-235-1972 home/work
edjensen@cableone.net

Tennessee Shooting Sports Assn., Inc.
•Mr. Danny Haggard, President

3413 Hackworth Road
Knoxville, Tennessee 37931
dannyandregina@hotmail.com
www.tnssa.org

• Mr. Allen Uselton, Secretary
PO Box 1472
Columbia, Tennessee 38402
931-380-0036 home
highpower@bellsouth.net
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As an NRA affiliated club you already
realize the importance of having a
strong organization that will repre-

sent and protect your interests in America’s
shooting sports heritage. To maintain our
strength, we encourage
you to participate in the
NRA’s Recruiter Program.

When you enroll as an
NRA Recruiter, your club
can earn up to $10 in
commission for each
member recruited. The
commissions earned by your club can be
used for such things as hunter education,
range and facility improvements or mainte-

Join the NRA Recruiting Program Today!

nance. As an NRA Recruiter, you are
authorized to sell the one year NRA Annual
membership at a discounted rate of $25. By
incorporating the NRA Recruiting Program
into the 100%NRA program, you save your

members
money with the
discount as well
as earn valu-
able commis-
sion revenue for
your club.

The Recruiter
Program is very easy to participate in. NRA
will furnish you with the recruiting materi-
als free of charge, such as a print-ready

mail-in application you can include in your
club’s newsletter and we’ll even provide you
with an online recruiting form if your club
has its own web site. With the program as
simple as it is to participate in and given
the substantial amounts of commission rev-
enue your club can earn, it only makes
sense to enroll in the NRA Recruiter
Program.

For information about enrolling in the pro-
gram contact the NRA Recruiter Program
at (800) 672-0004 or e-mail
recruiter@nrahq.org.

BY MATT FISHER
PROGRAM COORDINATOR, NRA RECRUITER PROGRAM

Your club can earn up to 
$10 in commission for 
each member recruited.

“ ”

The NRA Foundation has pledged $1
million to the George Mason
University School of Law to establish

and endow the Patrick Henry Professorship
of Constitutional Law and the Second
Amendment.

“We are proud to launch this pioneering
effort as part of NRA’s long-standing com-
mitment to educating the public about the
Second Amendment,” said NRA Executive
Vice President Wayne LaPierre, who is also
a foundation trustee. “We believe that aca-
demic study at a top-tier law school will
both enhance scholarly research conducted
to date on this topic and increase the pub-
lic’s understanding of the history of this key
civil rights issue.”

“This professorship will be dedicated to
exploring the ideas and impact of the
Second Amendment,” said George Mason

NRA Foundation Grant Funds Professorship at
George Mason University

president Alan G. Merten. “The ability to
think critically is the traditional goal of a
college education and has never been more
crucial. Private support has made a critical
difference in helping to fund faculty chairs
and professorships throughout the universi-
ty, enabling us to attract the best and
brightest minds. The appointment of an
eminent scholar to this professorship will
stimulate timely debate on important
Constitutional issues.”

The new professorship will be filled by
Nelson Lund, professor of law at George
Mason and nationally recognized expert on
Constitutional law. Lund has written widely
in the field of Constitutional law, worked as
a law clerk for the Honorable Sandra Day
O’Connor of the U.S. Supreme Court, and
served in the White House as associate
counsel to the president from 1989 to 1992.
Since joining the faculty at George Mason,

Professor Lund has
taught
Constitutional law,
legislation, federal
election law,
employment dis-
crimination, state
and local govern-
ment, and a semi-
nar on the Second
Amendment.

For additional infor-
mation on The NRA
Foundation, log onto
www.nrafounda-
tion.org or call (800)
423-6894.

Nelson Lund fills the new
professorship endowed by
The NRA Foundation at
the George Mason
University School of Law.
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For 2003 the NRA plans to deliver pro-
grams honoring our proud heritage to the
general public and our long time support-
ers.

The delivery plan calls for one hundred
Gold Medal Award Clubs across the nation.
We need your help to do this! 

The first additional fifty associated NRA
clubs that meet the requirements for Gold
Medal Award Club status will be invited to
take part in the rollout of these programs.
If you qualify, your club will join the circle
of elite clubs nationwide who show their
members and guest that they fully partici-
pate in NRA’s mission to perpetuate the
shooting sports.

If you think your club meets the criteria
listed for a Gold Medal Club Award, please

call us at (800) 672-2582 to qualify for this
outstanding award. If your club is lacking
in one or more of the requirements we will
work with you to qualify.

Requirements for a GOLD MEDAL
CLUB AWARD:

• Must be a 100% NRA Club (your bylaws 
state that every club member must be an 
NRA Member)

• Publish a newsletter (quarterly distribution
minimum)

• Have a Junior Shooting Program

• Recruits NRA members through our 
Recruiting Program

• Belongs to your local NRA State 
Association

You may recall that GOLD MEDAL CLUBS
receive a beautiful wall plaque to display

and are eligible to apply for up to $5,000
per year in NRA Range Improvement
grants.

If you have any questions or require addi-
tional information about the Gold Medal
Club Award program please contact me

directly at
(703) 267-
1345 at
your earli-
est conven-
ience.

How Close is Your Club to Earning the NRA Gold Medal Club Award?
BY PERCY BENNETT
MARKETING MANAGER,
NRA CLUBS & ASSOCIATIONS DEPARTMENT
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Right from the start, the members of
the newly formed Arlington
International Airgun Club (AIAC)

knew that an important part of their mis-
sion to promote Olympic-style air gun
shooting would be to create a junior divi-
sion. Located in Arlington Heights, IL, just
a few miles from where 2000 Olympic air
rifle gold medallist
Nancy Johnson began
her shooting career, the
AIAC Junior Division
would strive to foster
the next generation of
Illinois Olympians.

The NRA Range Grant
Program recognized
that AIAC had the
makings of a new jun-
ior shooting club in an
area woefully short of
range facilities, as well
as junior shooting pro-
grams. In the fall of
2001, the NRA
approved a grant to get
the new program start-
ed. The $1,700 that was
initially received from
the NRA Range Grant
Program allowed AIAC
to purchase .177 cal.
competition pellet rifles
and the materials to
build pellet traps. It
was a great start for
the new junior club.

The fulfillment of
AIAC’s vision has been
realized not only
through the financial
backing of the NRA
Range Grant Program,
but also through strong support from the
sponsoring school - Christian Liberty
Academy (CLA) of Arlington Heights, IL.
The administrators of CLA are outspoken
supporters of the Second Amendment and
American freedom, and have supported
many pro-gun activities in the area.

To check out this new program for myself, I
visited the club - and was amazed at what I
saw. There were 18 young people - note that
50% were young women - who were in com-
petition with each other to see who would
represent the club in an upcoming match.
In just 6 months, AIAC has become a com-
petitive organization with members vying
for a chance to represent the club in compe-
tition.

As one parent said, “I thought that the jun-
ior air gun club would just be a bunch of
kids coming down to plink away with BB
guns, I had not expected this level of profes-
sionalism.”

It is, without a doubt, professional. The
AIAC students are learning and applying

NRA Grant the Genesis of New Junior
Air Gun Club
BY ROGER GASCOIGNE
PHOTOS BY JAY VERGENZ

the discipline and skills needed to be com-
petitive with an air rifle at 10 meters in 3
positions (3P): prone, kneeling, and stand-
ing.

The club’s concern for proper safety proce-
dures is immediately obvious when you
enter the range. Students are required to
wear eye and ear protection while on the
firing line, and everyone in the range is
required to wear eye protection anytime
shooting is taking place. The club’s main
objectives are teaching safe gun-handling

and encouraging competitive achievement.
When I was there, the entire range was
under the watchful eye of an experienced
Range Officer. The director of the junior
program is an NRA Certified Rifle
Instructor. In addition, there are 5 other
coaches with 3P training who come to work
with the students.

There was no horse-
play on the range.
When squads were
called, everyone was
in the right lane
straight away, and
the rifles were
always kept pointed
down-range. Safety
flags were used to
confirm that the
rifles were unloaded,
and in a safe condi-
tion, after firing was
completed. All
shooters were clearly
aware of the safety

rules, and observed them rigorously. It was
delightful to see the learning and coaching,
the encouragement and pride in improve-
ment, the observance of the rules, and the
application of discipline to a difficult task.

Having seen AIAC in action, I decided to
interview some of the parents and the jun-
ior members to see what they thought
about the new club. It was very interesting
to hear the various expectations and the
actual experiences they had. I asked the
students how they heard about the club,

what it was that interested them
about the idea, what their expecta-
tions of the club were, as well as if the
club has been what they expected.

The first interview was with Aki
Shiomitsu, an exchange student from
Japan. She first heard about the club
through her American host, the Kou
family. Timothy and Matthew Kou
were both very interested in joining
the new shooting club and invited Aki
to join too. The competitive nature of
the club appealed to her, as she has
been involved with swimming and ten-
nis, and saw this as another sport
where she might excel.

Aki finds the AIAC club to be very
well run and likes the format of the
sessions. She loves that she can com-
pete on level terms with all the other
members––gender plays no part in
shooting success.

She enjoys the training, the use of the
excellent equipment, and the competi-
tion. She does not expect that she will
be continuing this sport back in Japan
though, unless she organizes a club
herself. The notion of representing
Japan in the Olympics is very appeal-
ing to her. She has a signed poster of
U.S. Shooting Team member Nancy
Johnson to take home with her as
inspiration.

Another one of the juniors, Kelsy Dorn,
is schooled at home. Kelsy heard about the
club from her father, who saw the AIAC
poster at CLA. Kelsy was interested enough
to attend the informational meeting for par-
ents and prospective members. Her father
joined her for that meeting and is every bit
as excited as Kelsy is about the club. Kelsy

liked the idea of learning
something new and tak-
ing part in competitions.
She, too, likes to chal-
lenge the boys, and takes
particular delight in
beating them. Kelsy says,
“It’s cool to compete with
the guys.”

Mark Dove is one of the
dads who was present
the night I conducted the
interviews. Mark has a

See “NRA Grant”
on page 13

The AIAC-Juniors program today: 16 positions and
almost 40 students. It all began with a grant from
the NRA Range Grant Program.

NRA Certified Rifle Coach Joe Kabbes shares a few suggestions about possible position
improvements with AIAC-Juniors shooter Kelsy Dorn.



Alabama State Rifle & Pistol Assn.
•Mr. James L. Moses, President

2009 Rodgers Drive, NE
Huntsville, Alabama 35811
256-534-7968 home
mosesjames@worldnet.att.net

• Mr. Ramon J. Samaniego, Jr., Secretary/Treasurer
2505 Isabelle Circle, N.E.
Huntsville, Alabama 3581
256-534-2644

Connecticut State Rifle & Revolver Assn.
•Mr. Michael Dane, President

39 John Brook Rd.
Canterbury, Connecticut 06331
mdane@netforward.com
www.csrra.com

•Ms. Catherine Smittner, Membership Director
PO Box 754
North Haven, Connecticut 06473
203-239-2528
203-239-2106 fax

Delaware State Sportsman’s
Association
•Mr. John J. Thompson, President

113 North Road
Wilmington, Delaware 19809
302-764-6899 home
302-658-3070 work
302-658-3031 fax

•Mr. Foster W. Rennie, Rec. Secretary
PO Box 1786
Wilmington, Delaware 19899
302-998-4820 home
302-998-4861 fax
fwrennie@juno.com

Florida Sport Shooting Assn., Inc.
•Mr. Mark Evans, President

1390 Elmbank Way
West Palm Beach, Florida 33411
561-688-4014 work
561-798-4574 home
evans.m@prodigy.net
www.flssa.org

• Dr. Herb Nigg, Secretary
#8 Broadway, Suite G
Kissimmee, Florida 33850
863-956-1151 work
863-956-4651 fax
hnigg@akamail.com

Georgia Sport Shooting Association
•LTC Jan S. Monningh, President

70 Seabolt Dr.
Locust Grove, Georgia 30248
770-914-2240 home
carlotta@bellsouth.net

•Mr. Brent Allen, Secretary/Treasurer
1341 Mill Gate Drive
Dunwoody, Georgia 30338
770-393-0588 home
iballen@mindspring.com

(Maine) Pine Tree State Rifle & Pistol Assn.,
Inc.
•Mr. Jeff Weinstein, President

PO Box 373
Yarmouth, Maine 04096
207-846-3000 voice mail
ptsr&pa@firearmsafety.net
www.mainerpa.org

•Mr. George Fogg, Secretary
56 Deer Run Road
N. Yarmouth, Maine 04097
207-846-6333 home
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NRA Eastern Region Field Representatives
Brian Hyder
Eastern Regional Director
828-524-9480

Eastern Region State
Association Directory

Area 1 Area 2 Area 3

Area 4 Area 5 Area 6 Area 7 Area 8 Area 9

Area 10 Area 11 Area 12 Area 22 Area 44

Lathan Murphy
ME, NH, VT
603-895-9855

Jay Rusnock
Upstate NY
845-298-7233

Rich D’Alauro
Lower NY, CT, Upper NJ
631-462-9260

Kory Enck
E. PA
717-964-3306

Tom Baldridge
W. PA
724-861-0447

Frank Ingrassia
MD, Lower NJ, DE
978-978-3289

Don Buckland
VA, DC, WV
276-694-2322

Fred Edgecomb
E. NC
910-592-7903

Steve King
SC
803-788-2433

Tony Ansley
GA
912-262-1584

Al Hammond
FL
386-462-5421

Phil Gray
OH
740-773-4119

Tony Landenwich, III
AL
251-580-5071

Dave Celino
RI, MA, N. NY
413-624-3324

Area 42

Doug Merrill
W. NC
828-628-0410

No photo
available

Maryland State Rifle & Pistol
Association
•Mr. Larry Moreland, President

2814 Needlewood Lane
Bowie, Maryland 20716
301-249-4586 home
LCM1385@aol.com
www.msrpa.org

•Ms. Mary Lyons, Sec.
Box 224
Chase, Maryland 21027
410-335-8263 home
mllyons@36hotmail.com

GOAL (Massachusetts)
•Mr. John Durkin, Jr., President

P.O. Box 567, 37 Pierce Street
Northboro, Massachusetts 01532
508-393-5333 work
www.goal.org

•Mr. Michael D. Yacino, Executive Director
PO Box 567, 37 Pierce Street
Northboro, Massachusetts 01532
508-393-5333 work
508-393-5222 fax
staff@goal.org

Gun Owners of New Hampshire
•Mr. Stephen C. King, President

117 Britton Rd.
Claremont, New Hampshire 03743
603-225-4664
sking@srnet.com
www.gonh.org

•Mr. Jim Whittemore, Secretary
44 Gibson Rd.
Hudson, New Hampshire 03051
603-883-3433
sking@srnet.com
www.gonh.org

Assn. of New Jersey Rifle & Pistol Clubs, Inc.
• Mr. Robert E. Esch, President

825 Stonewall Ct.
Franklin Lakes, New Jersey 07417
201-891-4408 home
201-891-4196 fax
bobesch@worldnet.att.net
www.anjrpc.org

•Ms. Judith Iorio, Secretary
PO Box 1397
Whitehouse, New Jersey 08889

New York State Rifle & Pistol Assn., Inc.
•Mr. Thomas H. King, President

PO Box 1023
Troy, New York 12181
518-272-2654 office
518-274-4972 fax
nysrpa@albany.net
www.nysrpa.org

• Steve Kraynak, Secretary
PO Box 1023
Troy, New York 12181
518-272-2654 office
stevekraynak@juno.com

North Carolina Rifle & Pistol Assn.
•Mr. Russ Parker, President

215 Highfield Avenue
Apex, North Carolina 27502
919-303-2681 home
president@ncrpa.org
www.ncrpa.org

•Mr. David Prest, Secretary
PO Box 4116
Pinehurst, North Carolina 28374
910-295-2480
secretary@ncrpa.org

Ohio Rifle & Pistol Association
•Mr. Keith V. Bailey, President

PO Box 205
New London, Ohio 44851
419-929-0307 home
775-898-2744 fax
kvbguns@msn.com
www.orpa.net

•Ms. Gwen Bailey, Secretary
175 West Main
New London, Ohio 44851
513-891-1325 office
orpaweb@hotmailcom

Pennsylvania Rifle & Pistol Assn.
•Mr. Joel Dutra, President

RR #1 Box 174
Grampian, Pennsylvania 16838
814-236-0708 home
ddd@pennswoods.net
www.pennarifleandpistol.org

Rhode Island State Rifle & Revolver Assn.
•Mr. Paul Boiani, President

PO Box 41148
Providence, Rhode Island 02940
401-233-0771 office

• Mr. Donn C. DiBiasio, Secretary
PO Box 17452
Smithfield, Rhode Island 02917
401-233-0771 office

Gun Owners of South Carolina
•Mr. Rick Daniel, President

PO Box 210231
Columbia, South Carolina 29221
www.gosc.org

• Mr. Carl W. Yates, Secretary/Treasurer
PO Box 210231
Columbia, South Carolina 29221
803-259-3415 home
cyates@barnwellsc.com

Vermont Federation of Sportsmen’s
Clubs, Inc.
•Mr. Bill Leipold, President

4214 E. Sheldon Rd.
Enosburg Falls, Vermont 05450
802-933-4088 home
wleipold@together.net

• Mr. Rusty Hart, Secretary
126 Sand Hill Rd.
Essex Junction, Vermont 05452
802-878-6616 home
giffhart@surfglobal.net

Virginia Shooting Sports Association
•Mr. Steve Canale, President

PO Box 1258
Orange, Virginia 22960
703-742-8771 home
540-672-5848 office
Steve.Canale@myvssa.org
www.myvssa.org

•Ms. Judi Smith, Secretary
PO Box 1258
Orange, Virginia 22960
540-899-9434 home
540-672-5848 office
judis@fls.infi.net

West Virginia State Rifle & Pistol Assn.
•Mr. Richard C. Whiting, President

PO Box 4538
Bridgeport, West Virginia 26330
304-472-1449 home
wvshooting@wvsrpa.org
www.wvsrpa.org
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Superior Protection Inc. • Aubrey
Communications • Midnight Moose • B & B
Backflow, Inc. • Russell Outdoors • Bullseye,
Inc. • Scotsdown • Total Tactical Training, Inc.
• C K Enterprises, Inc. • Home Inspections by
John • Carl Starkey Blacksmithing • Lanigan
Associates, Inc. • Quarton USA, Inc. - Beamshot
Division • RJ Patterson Contracting • John
Hayes Gun Sales Preferred Clientel • P-For, Inc.
• Moreland’s Gun Shop • Eagle Trading
Company • The Siegel Group, Inc. • European
American Van Lines, Inc. • Florida Firearms
Company & Range • Wilmes Guns • C. S. Arms,
Inc. • Computown • International Detective
Services • Tax Prep Benefits, Inc. • Arredondo
Ent., Inc./ Manufacturing • Pest Away • Davis
Trust Company • RBC Dain Rauscher • Big
Bear Hunting and Fishing Supply • The
Executive Gun Shop & Indoor Shtg Range •
Maiones Gun Shop • Walt Mattox Gun Shop •
Computational Scientific Laboratories • Fort
Dodge Gun, Inc. • Gunwise.com • Denny
Painting • Mercer Protection and Logistics •
Law Offices of M. L. Howard, M.D. • Barlon
Lundgren, Esq. • Western Arms & Services,
LLC • Drifters Family Restaurants • Muzzle
Velocity, LLC • Big Sky Firearms & Outfitters,
Inc. • Gator Guns & Archery Center, Inc. •
PostNet Postal & Business Services • William
Carey College Campus Security • A. A. Bauer
Agency • Alpha Omega • Executive Gun Shop
& Indoor Shooting Range • Unique Sportsmen
• OPSEC Specialized Protection • Michael
Britt, Inc. • Bank Midwest • Painter Financial
Group • EyeSpy L.I. • Archers Spot & Pro
Shop, Inc. • Wilderness Adventures
International, LLC • Aaron Tippin Firearms,
Inc. • The American-Jingo Trading Post •
Dunlap’s Gun & Pawn, Inc. • S&W Guns •
Army & Navy Store • Imagine Mortgage
Consulting • Sharp Shooters Knife and Gun
Exchange • Rustic Range • Gun Shak • Russ’s
Guns • Dewing Corp. • IPS Investigations, Inc.
• Howard Communications, Inc. • Bellevue

Company • S & S Specialties • Davis Custom
Firearms • Wilcox Shooter’s Learning Center •
Bob’s Maine Connection • RCB Security, Inc. •
Dade County Guns & Ammo, Inc. • The Sand
Fly Gun Shop • EAST-WEST Military, Inc. •
Outfitter Arms • Gun Exchange • Bucks
Towing and Auto Service • Fraps Knives,
Inc./Cougar Creek Knives • SaratogaFlag.com •
Black Rifle Works • Stanley’s All Outdoors •
Van’s Guns • TNT Firearms & Accessories •
Stonewall Arms, LLC • Appalachian Arms, Oak
Hills, Inc. • Gunslingers Emporium • Daymarks
Inc. • Midwest Patrol and Investigations, LLC •
Hell Defense Law Enforcement Training &
Tactical Team • Professional Security Institute,
Inc • Security Enforcement Academy • Federal
Reserve Bank of Atlanta • Federal Reserve
Bank of Atlanta (Nashville Branch) • George C.
Evans Post #103 • Advanced Weapons and
Tactics/Civil Response • Family Dental Center
of Moscow, P.C. • Kelly Sharp Insurance • Mid-
Western Companies • Colorado Security
Training Academy • Kehler Peyton, Inc. • CLC
Furniture, Inc. dba Badcock Home Furniture
and More • Colorado Innovative Home, LLC •
Bailey Construction Company, Inc. • Mack’s
Unlimited, Inc. • Houma Auto Parts, Inc. • Aunt
Bugs Cabin Rental Agency • D & R Gun Shows
• Meriden Animal Hospital •
Selectfirearms.com • Heavy Metal Armory •
Southern Delaware Shooters • Coin Amusement
• Auction Advantage, Inc. • The Firing Pin •
Larry’s Powder Keg • Dixie Knife, Gun and
Pawn • American Steel Span Buildings •
Termark International, Inc. • Collin County
Gun Range, LLC • Road Runner Gun & Knife
Shows • Vulcan Finned Tubes, L.P. • JWS
Sporting Supplies • Schmitt Engineering &
Land Surveying, Inc. • Pheasant Island
Hunting Preserve • Wilmoth Interests, Inc. •
Glenn Bush Ford • S P Wenger’s Defensive Use
of Firearms • Vidgam Police Products • J.D.
Elders Construction Co. • 1(888)Snow-PLW,
LLC • East Mississippi State Hospital Police •
George Harrington (GEO-KA ENT) • Dean

Forest Pawn & Guns • The Gun Shack • Tri-
County Sports • Mom’s Marketing • Combat
Shooting, Inc. • Restoration Management
Services, Inc. • Cowboys Guns and Accessories •
Hoover Sports • Hepurn Capital Management,
LLC • Ron’s Gun Shop • Haun Enterprises, Inc.
• William L. Kemp, Inc., Insurance • Bullseye
Gun shop, Inc. • C. Vargus and Associates, Ltd.
• Fletcher Arms, Inc. • QFR - Messenger &
Distribution Services • All Alert Alarm, Ltd. •
Sharon Zareski, RE/MAX Choice • Pankau’s
Gunshop • J. I. Jones Creative Services • Levy
Security Corporation • The Georgia Gun Trader,
Inc. • Pro-Guard Security, Inc. • VKR
Enterprises • Trade Show Productions, Inc. •
Pinkerton Government Services • Vacaville
Surplus and Armory • Shooters’ Den of Winter
Park, Inc. • Zenk’s Gun Store • US Dept.
Transportation Security Force • Windmill Fast
Foods • Triple R Gun and Supply • Whealton’s
Firearm Service • W. H. Pickering dba Picl’s
Outfit

Welcome to the Family...
NEW NRA BUSINESS ALLIANCE MEMBERS SINCE NOVEMBER 2002

For information on how
your business can become
a member of NRA’s
Business Alliance program,
please visit us on the Web
at: www.nrahq.org/
business/alliance.asp or
call us today at (800) 672-
2582. 

Outdoor Life’s Jim Zumbo called it the
“Superbowl” of game calling contests,
and with $50,000 in prizes, not to

mention a prestigious national title at
stake, he’s right on target.

The fourth annual NRA Great American
Hunter’s Game Calling Challenge, to be
held during NRA’s 132nd Annual Meetings
in Orlando, Florida, April 25-27, 2003,
promises to deliver all of the high-stake
challenges that successful game calling con-
tests demand in an exceptionally rigorous
format.

All prospective callers are expected to draw
from a repertoire of seven different animal
and bird species, which requires an enor-
mous amount of practice, a great deal of
concentration, as well as an investment in
specialized calls.

Callers will be required to imitate the

sounds of whitetail deer, elk, turkey,
barred owls, Canada geese, mallards,
and coyote/predators.

Callers may receive a maximum of 300
points for each animal or bird, with a
maximum score of 2,100 points—and
while callers may elect to pass on up to
three species calls, they will receive no
score for those skipped, which will severely
limit their chances of taking home the lau-
rels.

All manufactured calls, in addition to the
caller’s mouth, may be used. Specifically
prohibited are any type of electronic or com-
puter-aided calls.

Awards are given to the top three finishers
in each division, and include trophies, cash,
and product prizes––the number of
entrants will determine the cash awards
breakdown.

NRA’s fourth annual calling chal-
lenge is broken down into three
divisions:

Hunter, $175 entry fee. $10,000
in cash and industry products
awarded. (Caller may not have
won a state, regional, or nation-
al calling contest.) 

Pro, $300 entry fee. $20,000
in cash and industry products
awarded; and

Team, two members $600
entry fee with a maximum of

50 teams, with $20,000 in cash
and industry prizes awarded.

For more information or for an entry form,
call NRA’s Hunter Services Division at 703-
267-1503.

Game Calling Contest Showcases Best
Callers in the U.S.
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The Harrison Co. 4-H Shooting Sports
Club is a project club for boys and
girls, aged nine to nineteen, who are 4-

H members. The main purpose of the club is
to teach firearm safety. The program goals
are to teach safe and responsible use of
firearms and equipment that includes
sound decision making, self-discipline and
ethical behavior. Our motto is “safety first
and fun second.”

Harry H. Rogers has managed the twenty
six-member club for the last nine years.
Besides shooting sports the club members
compete in football, basketball, baseball,
steer, calf and hog showing and everything
else that kids are involved in nowadays.
The club members shoot every Saturday at
2:00 p.m. at Harry’s farm, off highway 154.
The club has a covered firing line and ten
firing lanes. The club starts shooting in

NRA Club Update: Harrison Co. 4-H
Shooting Sports Club

September in a  “Light Rifle” (.22 rifle with
scope) postal league and shoots until the
first of December when the club switches to
three position. This is .22 rifle with peep
sights. The club competes at the county and
district levels with a chance to advance in
June to the State Level at Texas A&M. The
club’s bread and butter is their three posi-
tion senior team, three boys and one girl,
which advanced to the State Match at
Texas A&M last year.

There is no expense incurred to join 4-H
Shooting Sports. The club has a wonderful
relationship with the Point n’ Rise sporting
clays club and makes money by trapping at
their tournaments. The kids have the added
bonus of shooting the course after the tour-
nament.

If a shooter desires to purchase a firearm,
the instructors are more than happy to help
the parents make a selection. The club has

three instructors who are certified
through both the NRA and 4-H. The club
attends and helps out at every Friends of
the NRA banquet held in Longview,
Texas.

This year the club received its fifth grant
from the Friends of the NRA.

Thanks to this ongoing support the club
has been able to purchase shooting mats,
kneeling rolls, slings, shooting stands,
ammo boxes, clock timers, spotting scopes,
spotting scope stands, bipods for rifles,
shooting gloves, paper targets, ammuni-
tion and firearms. The club will use funds
from this year’s grant to purchase five
firearms and a gun vault.

Harry is very proud of the Harrison Co. 4-
H Shooting Sports Club. He plans to
retire in a year and spend more time with
the club and the development of its members.

Hundreds of women jammed the
Cherry Ridge Range to join us for our
“Fourth Annual Women’s Day at the

Range” and afterward described it as “awe-
some, exciting, fun and better than the
expected.” They also described it as ”safe,
comfortable and non-intimidating.” Yes all
that and much more! The Association of
New Jersey Rifle & Pistol Clubs
(ANJR&PC) was once again delighted to
introduce our new friends to the shooting
sports and share the fun with so many who
have never had the opportunity to bust a
clay bird or hear that satisfying clang of the
metal plate being hit! I was very pleased to
greet some of our “graduates” (hello
Barbara M and Lucille E) who have gone on
to take our firearm safety classes and pur-
chase firearms for themselves and return
with their moms, sisters, friends and grand-
mothers! We designed our event so that
women of all ages and physical abilities
could safely and comfortably learn a new
sport under the guidance of the most
patient, knowledgeable, and friendly
instructors anywhere. We were blessed
again with a beautiful sunny day to spend
outdoors doing what we all love to do,
shooting and passing the sport on to others.
All of our guests had the opportunity to try
pistols, rifles and shotguns. This year we
added an additional rifle event using metal
plates because women are just getting too
good shooting bulls eyes at those paper tar-
gets! We were also able to introduce anoth-
er great outdoor sport, summer biathlon for
those shooters who want to stay in shape!  

Smiles and cheers abounded all day as the
women used the skills and fundamentals
that they were taught in the morning class-
room sessions to bring home targets of
which they could be proud. Their ability to
shoot well and safely is the direct result of

BY PEGGY HODGKISS
ASSOCIATION OF NEW JERSEY RIFLE & PISTOL CLUBS

Woman’s Day at the Range––Better Than Ever!
our instructors who have many years of
shooting experience and friendly disposi-
tions that speak volumes for the gun own-
ing community.

The morning started with coffee, refresh-
ments and a welcome by me, Peggy, Special
Events Chairperson. A salute to the Flag
was definitely in order to remind us of how
lucky we are as Americans to participate in
such an event. Mike Bodner, Special Events
Co-Chairperson, taught the three golden
rules of gun safety stressing that responsi-
ble gun owners never violate them. Our
classroom instructors delivered the funda-
mentals of shooting, dominant eye exercise
and live demonstrations in such an efficient
(yet entertaining) way that even the least
experienced woman felt comfortable on the
range. THANKS to Dawn and Jim
Richardson for teaching pistol; Mike Cutera
(assisted by Jim Richardson) for teaching
rifle, and Sue Bryant and Ken Ortbach for
teaching shotgun.

All of these volunteer NRA certified
instructors have been part of our team from
our first Women’s Day and have contributed
to the continued success of each one!

By this time, the women were anxious to
apply what they have learned so we headed
to the first range session to do some shoot-
ing! As they say “timing is everything” and
an event of this size demands it. Mike
Bodner, assisted by our Range
Coordinators, whose job it is to call the line,
assisted the instructors, oversee supplies
and see that our guests are comfortable,
worked together to keep the range sessions
moving smoothly. They also are an extra
pair of ears and eyes for our Range Safety
Officers who are responsible for the safety
of all of our guests. This kind of teamwork
is what makes our events successful and
rewarding. A special thanks to our range

coordinators, Chuck Lehnert, Adam Levin,
George Lees and Ian Hill for providing the
best possible atmosphere for instructors
and students alike. THANKS to our Range
Personnel for quietly watching out for all of
us and ensuring that our long history of NO
accidents at Cherry Ridge Range continues.
A special THANKS to Jim and Frank for
beautifying the grounds for us, how
thoughtful! 

While all of this range activity was happen-
ing, our “General Operations” team was
working behind the scenes setting up for
lunch. These volunteers work tirelessly at
all the necessary chores that are not always
visible to everyone, but absolutely essential.
They include parking duty, registration and
refreshments, set-up, and clean up. A huge
THANKS to: Rich Mancuso, Sue Stephens,
Steve Chapman, Helen Headrick, Judy
Wozniak, Allan Johnson, Sue Schwarz,
Bruce Meyer, Jim Gromach, Lyn Ellis,
Jennifer Gross (Thanks for manning the
NRA booth, too!) Mary Youngquist, and
Sandy McDonalds. Many of us spent the
day and evening before preparing for the
big day. THANKS to those who worked
overtime as well: Mike Bodner, George
Lees, Ed Gross, Allan Johnson, Scott Bach,
Henry Uiga, Ian Hill, Richard Mossip,
Frank Zarnary (Thanks for the clay bird
run!), Bill Scott (Thanks for the ammuni-
tion run!), Helen Headrick and Mary
Youngquist (Thanks to both for stuffing
goodie bags!).

WHEW! We worked hard but we were espe-
cially rewarded this year! In addition to the
accolades of our guest we had the privilege
of welcoming several NRA Board of
Directors to our event.

After two exciting range sessions, we were

See “Woman’s Day” on page 13

BY PERCY BENNETT
MARKETING MANAGER,
NRA CLUBS & ASSOCIATIONS DEPARTMENT
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son and a daughter in the program. He said
he is very impressed with the program.
When he first heard about it he assumed
that it would just be “plinking.” As he and
his children soon learned, it is a serious pro-
gram that teaches Olympic-style shooting.
He is particularly impressed with the
emphasis on safety. He said that the pro-
gram teaches the students a respect for
guns of all types. His children have had
some exposure to shooting before this pro-
gram, but their interest has increased as a
result of being involved in this club.

Bob Stack is another dad who was there
with his 11-year-old son, Jamie. He
inquired, and learned that club members
did not have to be students of the school to
join. Jamie had previously been exposed to
firearms and hunting, but air rifle was a
totally new discipline for him.

Bob believes that participation in AIAC has
increased Jamie’s knowledge of proper gun
safety and interest in the shooting sports.
Bob is impressed that the club leadership
understands that different students have
different degrees of interest and skill, and
has developed its program accordingly. He

“NRA Grant,” continued from page 9
appreciates that the club provides all of
the equipment and charges only a nom-
inal membership fee, which is within
the reach of anyone. He hopes that
other schools will follow CLA’s lead and
be willing to support junior shooting
programs. Bob feels the leadership of
the club is extraordinary.

It’s clear that the NRA Range Grant
Program has allowed the AIAC Junior
Division to provide something really
special for the youth of the community
while also promoting safety, responsibil-
ity, discipline, and the shooting sports.

all ready for lunch and a little relaxation.
This year, not only did we provide a little
shooting and a little eating; we also provid-
ed a little shopping! One of a kind T-shirts
and tote bags (designed by Special Events
Comm. and not found anywhere else!) were
available for souvenirs and were quite a big
hit! Because we always follow up on the
evaluations, we added dessert to the menu
this year as well as our traditional summer
fares of croissant sandwiches and fruit
salad. With full tummies and new shirts, we
headed back to the range for two more ses-
sions.

By this time, our instructors have barely
taken a quick lunch break and they’re back
at the firing line. Our volunteer NRA certi-
fied instructors are vital to the success of
Woman’s Day. They are the mentors and
ambassadors to our guests and represent
the gun-owning community to these women
as well. As always, I received nothing short
of glowing praise for them. The evaluations
tell it like it is––our guests describe our
instructors as courteous, patient, profes-
sional, and competent. We owe them all a
debt of gratitude for the endless hours they
give and the passion for shooting that is
exhibited in all they do.

Some special comments from attendees:

I attended the all woman’s shoot and had
an awesome time! I came down from
Albany, NY for it and was very glad I made
the trip! I would definitely attend again.
Thanks again so much for sponsoring some-
thing like this and encouraging this great
sport!
Sincerely, Chris

Even though I don’t reside in NJ anymore, I
am very interested in ANJR&PC current
events. I will truly miss “Women’s Day at the
Range.” It was something to look forward to

every year. It was my time out and made
me feel very strong and independent as a
woman. Can I purchase a T-shirt that I can
wear proudly? Thanks again for the years
of enjoyment at Women’s Day!
Leslie – Tucson, Arizona

As the shooting sessions came to an end,
the women gathered for Q&A, evaluations
and distribution of goodie bags and donat-
ed prizes. Mike Bodner acted as Master of
Ceremonies announcing the winners of our
prizes and encouraging our guests to sup-
port these generous donors. We urged
everyone to patronize their local gun deal-
ers who are very knowledgeable and
always there for us. DON’T depend on
mega – chain stores for your firearms
needs as company policy can change at any
time. Keep our local FFL’s in business! A
huge thank you to all of our friends who
supplied us with much-needed items and
prizes. Our event is that much more worth-
while when the attendees can take some
souvenirs and information that promote
shooting to ponder at a later date. After
all, we want to provide the women with all
the resources available for them to make
educated decisions about firearms owner-
ship. Therefore, we welcome and appreci-
ate your merchandise and brochures to
assist them in this process.

The ANJR&PC is pleased that another
group of women have had the opportunity
to try the shooting sports and learn first
hand that it is a safe, fun, mainstream
activity to be enjoyed with friends and
family. They are now “armed” with the
facts and fundamentals needed to become
a responsible firearms owner. We wish
them a lifetime of safe shooting and hope
to see them at the range real soon!

Please contact me at (908) 486-4738 if you
have a desire to share your time and ener-
gy with new shooters by being part of our
volunteer team. There’s a job for every tal-
ent and we would love to have you!

“Woman’s day,” continued 
from page 12

It is with deep regret that we advise
you of the passing of Donald “Don”
Katzner.

Many of the NRA Range Technical
Team Advisors will remember Don as a
fine individual and each member of the
team will miss him.

Every hour of his volunteer services
was greatly appreciated. Don was born
November 9, 1927 and served in the
USMC September 1946 through
September 1948.

He was actively involved with the
Waukesha R&P Club in Waukesha,
Wisconsin, Life member Wisconsin
R&P Association, A National Rifle
Association Range Technical Team
Advisor, Master Hunter Education
Instructor, Marine Corps League Life
Member and Endowment Member of
the NRA. At the time of his death, after
a long illness, Don resided in
Waukesha, Wisconsin. Speaking for all
of us, may he rest in peace.

In Memory of
Don Katzner

The National Rifle Association and Crosman
Corporation have announced the start of a
joint program to foster the growth of sport
shooting and gun safety programs, nation-
wide, using Crosman’s air guns and NRA’s
network of clubs, youth shooting sports camps
and certified trainers. 

The effort, an offshoot of Crosman’s long-
standing Education in Airgun Shooting for
Youth (EASY) program, will offer NRA-affil-
iated clubs, youth program operators, and
NRA-certified trainers a selection of Crosman
air guns–three models of rifles and a
pistol–plus kit materials needed to conduct a
safety and marksmanship training program. 

Eligible camps and clubs may order the kits
from Crosman at a substantial discount. In
addition, each kit sale will generate a contri-
bution, by Crosman, to The NRA
Foundation’s Air Gun Endowment.

For information on this new program, contact
Matt Szramoski at NRA Youth Programs
Department, (703) 267-1596, or by e-mail at
youth_programs@nrahq.org. To get prices
and descriptions of equipment available under
the program, or to place an order, contact
Brenda Dandino at Crosman, telephone (585)
657-3101.

NRA, Crosman
Join Forces to
Promote the
Shooting Sports

Unfortunately, our Range Facilities
and Programs Endowment has
yet to rebound from its financial

losses over the past year-and-a-half. It is
regrettable  that we are unable to offer
range grants in 2003. Please feel free to
contact either your NRA Field
Representative (listed in this issue) or
The NRA Foundation ((800) 423-6894)
with any questions regarding additional
grant opportunities.
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Marksmanship Qualification shooting
is one of NRA’s most popular pro-
grams. Whether you are new to the

shooting sports or would simply like to hone
your skills, the Qualification Program is
right for you.

Qualification shooting provides challenging
goals each time you go to the range. It is a
great way to start developing your marks-
manship skills, in addition to receiving
appropriate recognition while doing so. The
Qualification program is open to everyone -
men and women, adults and youth. For a
free copy of the program book, NRA mem-
bers can call or email the Marksmanship
Qualification Program Coordinator, John
Howard at 703.267.1505 or
jhoward@nrahq.org. All others may pur-
chase a copy of the Program Booklet from
NRA Sales at: 1.800.336.7402, item
EQ09525.

Congratulations to the newest
Distinguished Experts:

Handgun

Theresa Jean-Baptiste, St. Lucia Shooting Assoc
Forrest Stiles, Ocean City Sportsmen’s
Club, NJ
Gregory Jean-Baptiste, St. Lucia Shooting Assoc
Jace Armstrong, Southside Sportsman Club, MI

Louis Guiffre, Jr., Ponce de Leon, FL
Elizabeth Yoder, Cherry Creek Gun Club, CO
David Burbey, Southside Sportsman Club, MI
Dwayne McFarland, Cherry Creek Gun
Club, CO
Joel Fulton, Southside Sportsman Club, MI
Michael Perry, Shooting Sports Tampa, FL
Kevin St. Clair, PSS Range & Training,
Salem VA
Mark Keilp, Woburn Sportsmens Assoc, MA
George Wright, Cherry Creek Gun Club, CO
Andrew Bouloutian, Bucks County
Fish&Game, PA
Berge Kuphulian, Golden Bear
Muzzleloaders, CA
Walter Pecherek, Jr., Bucks County
Fish&Game, PA
Ronald Hadden, Green Grove Community
4-H, PA
Jason Killian, Southside Sportsman Club, MI
Scott Doty, Lima Sabres Shooting Assoc, OH
Thomas Ciarula, IWLA, Arlington/Fairfax, VA
William Stanley, Van Buren Cnty Shooting
Range, MI
Melanie Gard, Hampton Roads Young
Gunz, VA
Mary Stanley, Van Buren Cnty Shooting
Range, MI

John Ralph, Tacoma
Sportsmens Club,
WA
Karin Ralph, Tacoma
Sportsmens Club,
WA
Melvin Barnes, The
Bullshooters Club, IN
Julie Barnes, The
Bullshooters Club, IN
Darrell Cousert, The
Bullshooters Club, IN
Ann Gilbert, The
Bullshooters Club, IN
John Henderson, The
Bullshooters Club, IN
John Lay, The
Bullshooters Club, IN
Bud Lich, The
Bullshooters Club, IN
Richard Perkins, The
Bullshooters Club, IN
Max Shanklin, The
Bullshooters Club, IN
Roberta Sharp, The
Bullshoooters Club, IN
Dennis Sizemore, The
Bullshooters Club, IN
Manny Taylor, The
Bullshooters Club, IN
Maggie Watson, The
Bullshooters Club, IN
William Watson, The
Bullshooters Club, IN

David Kulivan, Jr., National Rifle
Association Range
Eric Poole, National Rifle Association Range
Robin Smith, Southside Sportsmen Club, MI
Jeff LaHuis, Southside Sportsman Club, MI
Robin L. Smith, Fish & Game Club of
Vienna, OH
Alfred Lovelace, Southside Sportsman Club, MI

Thomas Reagor, Jr., Trinity River Range, TX
David Strohpaul, Southside Sportsman
Club, MI
Gregg DeMaso, Southside Sportsman Club, MI
Gary Bandy, Bay Area Pistol Range, FL
Keith Tomes, Howell Shooting Club, IL
Denise Cordoza, Rangemasters of Utah, UT

Light Rifle

Samuel Vittoria, Estacada Rod & Gun Club, OR
Ray Babb, Estacada Rod & Gun Club, OR
Charles Tompkins, Estacada Rod & Gun
Club, OR
Rick Nelson, Estacada Rod & Gun Club, OR
David Alband, Estacada Rod & Gun Club, OR
Deane Hawkins, Mead Rifle & Pistol Club, OH
Ron Huckaby, Estacada Rod & Gun Club, OR
Nancy Veress, West Palm, FL
Lydia Cartwright, Estacada Rod & Gun
Club, OR

Shotgun

Douglas Hamilton, (Double), High Plains
Marksmen, CO
Marcus Raab, NRA Skeet League, VA
Mathew Hamilton, (Double), High Plains
Marksmen, CO
Tim McIntosh, BSA, Dalton, GA
Tyler Holland, IWLA Arlington/Fairfax, VA

Bullseye Pistol

Frank Burke (Triple DE), Hillsboro, OR
Keith Atkinson, Piasa Rifle & Pistol Club,
IL
Christopher Caldwell, Hampton Roads
Young Gunz, VA

Highpower

Thomas Brown, Estacada Rod&Gun Club,
OR

4-Position Rifle

Robert Lavery (Double DE), IWLA
Arlington-Fairfax Chapter, VA

Your Business can
talk to 
4 MILLION NRA
MEMBERS 
and more!
Would you like to advertise your business to the
4 million members of the NRA and more? Join the NRA’s Business
Alliance program and become a vital part of a network of America’s busi-
nesses helping to protect the Second Amendment for future generations!

The many benefits of becoming a member of the NRA Business Alliance
include:

• FREE 25 word description of your business on the NRA’s Web site
• Quarterly subscription to the NRA’s Club Connection newsletter
• Gold embossed certificate of affiliation 
• NRA brochures and fact sheets for your customers
• Eligibility for NRA-endorsed insurance
• Business Alliance logos and decals 
• FREE lawyer referral service
• Discounts on range technical advice
• Monthly magazine for you and your customers to read

Your business can profit from all of these benefits for only $35 per year
and when you join for 3 or 5 years, the NRA will discount the already
unbelievably low membership dues! 

To become established as a NRA Business Alliance affiliate, call (800)
672-2582 or sign up through our NRA Business Alliance Web site at:
www.nrahq.org/business/alliance.asp

NRA Welcomes Newest Marksmanship
Qualification Program Distinguished Experts
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Taking a little time to go to the range
before hunting season saves you time
and money in the long run. Wounded

game animals suffer the same as you do if
you hurt yourself.

No one wants to
spend half the day
tracking a wound-
ed animal because
their sights were
off by eleven inch-
es and a vital spot
was missed. A quick clean humane shot
from a firearm you sighted-in during sight-
ing-in days is the best way to harvest that
game animal for your table. The other side
of the coin is a clean miss. This is better for
the animal but no compensation for the
time and money invested in that dreamed
of personal time set aside three months ago
for the hunt. A $800 firearm is worthless if
you do not take the time to sight-in.

The Manistee Clan Muzzle Loading Club,
for the past 40 years, has held NRA
Sighting-In-Days.

The club opens it’s range property to the
public two weekends before the Michigan

NRA Sighting-In Days at Manistee, MI
Deer Hunting Season. This year NRA
Sighting-In-Days are scheduled for the
weekends of November 2nd & 3rd and
November 9th & 10th. The range is open
each day from 9:00 A.M. to 4:00 P.M. The
cost per firearm is $5.00 and the ranges are
covered in case of inclement weather.

There are 260 to 280 hunters that take
advantage of
this event
each year.

Many
hunters bring
more than
one firearm

so there are usually 300 or more firearms
sighted-in during the two weekends.
Hunters start by registering their firearms
at the club house. The club provides each
hunter with a qualified club member to
help get their firearms inspected and sight-
ed-in before deer season starts.

Several hunters bring unsafe firearms to
the range each year. Many times the
firearms can be corrected at the range with
our qualified help, however, if a major
defect is detected the firearm is tagged and
the owner is asked to take it to a gunsmith
before use. A range officer qualifies  (and
issues a safety inspection tag) or disquali-

fies each firearm. The tag is used as a
transport receipt from the range to home or
camp during the no transport quiet period
which is five days before hunting starts.
This also tells the DNR that they are com-
ing from a Michigan State Recognized
Range facility.

Ammunition is also inspected and hunters
educated in the importance of proper stor-
age of ammunition and the importance of
using the same type bullet, load and brand
of ammunition used to sight-in the firearm.
The actual sight-in process is pretty
straight forward.

The hunters start at the 25 yard range and
when the range officer or hunter is satisfied
they proceed to the 50 yard range and then
to the 100 yard range to verify their shots.

Many hunters attend Sighting-In-Days
every year, if for no other reason than a ver-
ification that their firearm is still sighted-in
and the ammunition is still good. Some
come just to watch and smell the powder.
Sighting-in is a yearly task that a hunter
must do if  he or she wants to be successful
in their hunt. For those that get a hunger
pain, there is always a warm cup of coffee
and a donut or a hot bowl of stew in the
club house.

The Manistee Clan Muzzle Loading
Club, for the past 40 years, has
held NRA Sighting-In-Days.

“
”

The sixth annual National Firearms Law
Seminar will be held on April 25th in
Orlando, Florida, in conjunction with the
2003 NRA Annual Meetings.

Each year for the past six years, The NRA
Foundation has hosted a continuing legal
education (CLE) seminar for attorneys
whose practice of law includes the represen-
tation of firearm own-
ers, manufacturers,
and dealers.

This has become an
excellent way in which
pro-gun lawyers can
meet to discuss cutting
edge issues of law
affecting them and
their clients, to learn
from and about each
other and to develop the expertise neces-
sary for the effective representation of their
clients while fulfilling their mandatory CLE
requirements. In previous years, these sem-
inars have included sections on
Constitutional/Second Amendment Law,
Criminal Law, Administrative law as it
relates to regulatory agencies such as the
BATF, Products Liability Law and Ethics.
In recent years, an increasing number of
topics relevant to the legal representation
of NRA affiliated clubs and associations
have been added to the curriculum.

National Firearms Law Seminar will Feature
Club Issues
JOHN C. SIGLER, ESQ.
SEMINAR PLANNING COMMITTEE CHAIRMAN NRA affiliated clubs and associations may

wish to make their legal counsel aware of
the 2003 National Firearms Law Seminar
because this year’s curriculum has been
expanded to include two topics which have
specific application for NRA affiliated
organizations.

In addition to the traditional Constitutional
and Criminal Law sections, this year’s offer-
ing includes a new section dealing with

range-related
environmental
issues, plus
another new
section
addressing the
mechanics of
properly estab-
lishing an NRA
affiliated club
as a not-for-

profit tax-exempt entity, including forms
and other materials legal counsel can use to
make their jobs easier in the field. Both of
these topics are being offered in direct
response to suggestions submitted by
course alumni who represent various NRA
clubs from throughout the country.

When speaking with your club’s lawyers
about this CLE seminar, you may want to
tell them that this NRA Foundation educa-
tional offering features a nationally
renowned faculty of practicing attorneys,
law professors and judges who have been

specially chosen for their legal expertise
and their dedication to the Second
Amendment.

In previous years, The NRA Foundation has
been successful in obtaining certification for
the National Firearm Law Seminar from all
those jurisdictions requiring their lawyers
to obtain mandatory continuing legal edu-
cational credits.

We expect to receive certification for
approximately six hours of CLE credit from
all of those jurisdictions again this year,
including one hour of Ethics credits which
are so important to lawyers in most part of
the country.

I encourage all club officers to make their
legal counsel aware of this seminar and to
encourage their attendance.

This is a wonderful opportunity to combine
the business of obtaining mandatory CLE
credits with the pleasure of attending the
2003 NRA Annual Meetings.

For more information about the Sixth
Annual National Firearm Law Seminar to
be held on April 25th in Orlando, Florida,
please visit the NRA Web site,
www.nrahq.org or call Mary Wilkins at
(703) 267-1269, or e-mail her at
mwilkins@nrahq.org.

I hope we will see your club’s lawyer in
Orlando.

This year’s offering includes dealing with

range-related environmental issues, plus

another new section on properly estab-

lishing an NRA affiliated club as a not-

for-profit tax-exempt entity

“
”

BY PERCY BENNETT
MARKETING MANAGER,
NRA CLUBS & ASSOCIATIONS DEPARTMENT
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NRA Range
Development
Conference and
Business Plan
Seminar Dates

The Range Development and Operations

Conference is NRA’s forum to bring you

some of the nation’s experts in the field of

range design, construction, operations,

and management.

Plus, at the same time you can plan to

attend the NRA Business Plan

Seminar–designed to help you develop

your business plan.

Call (703) 267-1023 for more information.

2003 NRA Range
Development
Workshops

Mar. 25-29 ...........Orlando, FL

June 3-7 ...............Chicago, IL

Oct. 21-25............Phoenix, AZ

Hurry, these popular seminars fill 
up quickly.

NRA supporters often request NRA’s logo to display their support in advertisements, on checks or business

cards, or wherever the member wishes. The NRA membership mark pictured here is the only NRA-authorized

logo which may be used by members and affiliates. To obtain an electronic version, please call NRA’s Clubs

and Associations department at 800-NRA-CLUB or e-mail: clubs@nrahq.org.

It’s yours for the asking...just say “please.”


